Close the Deal! Turn a prospect into a client in
spite of a "No, thank you."
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Business Workshop

Sales: Overcoming
Objections

By
Ed Ras, WinFree Business Growth Advisors

2000 Pennington Rd., Ewing, NJ

Limited Seating: Pay on-line registration

Register on-line at www.tcnj.edu/sbdc or call

The Small Business Development Center at The College of New Jersey

Yeur Smoll Buiiness Resource

Agreement #01-7620-0031-20. The support given by the U.S. Small Business Administration through such funding does not constitute an express or implied endorsement of any if the cosponsor(s) or p-
ici ini findi lusions r dati i igi

Friday, April 18, 2008
9:30am-12:30pm

Paul Loser Hall Room 106
The College of New Jersey

$89

(609)771-2947

Where Business Go to Grow

particip !
marital status, handicap, or age. R

ions, products or services. SBA programs and services are available to all persons without regard to race, color, religion, national origin, sex,

for persons with disabilities will be made, if requested, at least two weeks in advance. Contact the SBDC at 609-771-2947.
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